
 
InterAcct Sales/Profit Analysis 

 
 
 
There are at least six different options within the InterAcct system to 
create a Sales Invoice to a customer, although it would be unusual for a InterAcct 
User to use more than two of these invoicing methods. 
 
As a by-product of sales invoicing, numerous sales/profit analysis files are 
automatically updated.  This might be summaries of revenue/profits generated by 
“Period” (eg Daily, Weekly, Monthly), and by various parametres (eg. Employee, 
Product Group/Category/Item, Region, Customer Industry, Origin of Lead, etc.). 
 
In addition, there is a very detailed central Sales Invoice Register, and (for 
products/services), an even more detailed Sales Line Item file updated. It is these two 
files that can then be used by the Report Generators to create a host of different report 
designs for the InterAcct User.  This is sometimes referred to as “Database Mining”. 
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The Invoice Register pulls together all the factors relating to the sale.  With the Visual 
Search function, you can select to search on any combination of field values.  For 
example, you might search by – 
 Range of Invoice Dates, from/to inclusive 
 Range of Expected Payment Dates, from/to inclusive 
 Branch, Division, Salesperson 
 Source of Lead 
 All invoices with less than a nominated gross profit margin. 
 
Once the search has been performed, all matching records are listed to the screen.  
From there, you can decide to review individual records one by one – with the menu 
link into the source transaction, customer, and job (if applicable).   
 
You could also print that selected list of records, or export to a file (and then bring 
into MS-Excel for further analysis to be performed).   
 
You could also use the Quick Report Generator to selectively print records from the 
Invoice Register, as well as print any related files (such as the customer, job, invoice 
details).  The sort sequence of such a report would be limited to be being the invoice 
number (in reverse date sequence). 
 
However, any number of Super report designs could be easily created where there are 
virtually no limitations as to selections, sort sequences, sub totaling, and page breaks.  
The print layout of Super Reports is much more flexible (than Quick Reports), 
although this comes at a cost ‘penalty’.   
 



 
 
 
 
 
Once again, you could decide which data fields (columns) to print.  You could also 
consolidate records numeric totals by day, week, or month, or simply year to date. 
 
Using a Super Report, the ‘report’ information is output via the WinPrint program.  
WinPrint will show you in advance what the report will look like (you can re-size it to 
display on the screen if required).  You can then decide to send the report to any one 
of your computer network printers, a fax printer, or else email the report.  The report 
data can also be saved as a file, and then re-opened in another program (such as MS-
Excel). 



 
The report configurator is in a simple question & answer format.  The setup options 
are – 
1. Define a report heading to print 
2. Select a range of transactions by invoice date, or select records by any of the 

fields shown. 
3. Sort the records to print by a combination of up to four different ways 
4. The option to consolidate records (numeric totals), by day, week, or month 
5. The option to list individual records (invoices) and show their invoice 

reference number 
6. You can run the record without printing in order to view the report “results” 
7. The ‘report’ can be printed, saved to a file, faxed, or emailed (uses our 

WinPrint program) 
8. The Page Break option relates to the first sort basis, with sub totals provided. 
 



 
Other sales/profit analysis files that are standard within InterAcct are – 
1. Sales/profit/margin by Product Group, by month 
2. Sales profit/margin by Product Item, by month 
3. Customer sales/profit/margin by month 
4. Salesperson sales/profit/margin by day 
5. Weekly sales/profit by Product Category 
6. Monthly sales/profit by Job Sale Type 
 
However, it is not unusual to have many other types of sales/profit analysis files – 
depending on the individual requirements of each InterAcct customer.  It is also 
possible to add new forms of analysis even after using InterAcct for a long period, and 
then “re-play” historical transactions in order to update 
those new analysis files. 
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