
 

 
InterAcct  

Stand Alone Quotation System 
 

 
1. Customer File – standard InterAcct 

Client Quotations – History (updates central Quotes Register) 
Client Information – discount %, terms, delivery 
Client Enquiry – view products quoted, sold, “lost” 
Contact History – Follow Up Diary – send standard letters/emails 
Contact Names – quote history by contact name (plus Notes) 
Client Notes File 
Prospect Report Generation 
 

2. Quotations (does not require Job Costing or Sales Order Entry software modules) 
Search on Quotes by Status (Open, Won, Lost, etc) 
Quotes by (original) Origin of Lead 
Quotes by Source (direct, phone-in, telesales, email, etc)  
Quotes by Salesperson 
Quotes by follow up date 
 
Quote Product Line Items – discount % (not an Inventory system) 
 Free format standard text, plus additional notes 
 “Bullet” points – special features listed 
 
Standard Terms & Conditions, Opening/Closing Paragraphs 
Acceptance signature required by the client ? 
Select to print optional quote clauses – select print sequence 
 
Print/Fax/Email Quotation 
 

3. Visual Search Enquiries (in addition to standard InterAcct Enquiries) 
Daily Summary – quoted, won, lost (quantity & value) 
Weekly Summary by Salesperson – quoted, won, lost 
Monthly Summary by Salesperson – quoted, won, lost 
Quote History by Product Item 
Deals Won/Lost Register 
 

4. Select for Letters, Emails, Labels (now standard in InterAcct) 
Select Companies, and/or Contact Names within Companies 
Select contacts (first name, all contacts), or by Title/Position or Mail Flag(s) 
Select Companies – based on any classification field or date 
 Eg Status, rating, Origin, Salesperson, Date Input, Follow Up Date 
 
Create an automatic contact history entry after sending 
Attach files to a standard email being sent 
View Pre-Listing of selected names before sending – okay to edit list 



 
 
 





 


